APPOINTMENTS

Engineering director appointed at Joinerysoft
JOINERYSOFT has appointed
Brian Workman as Engineering
Director working within the development team in Somerset.
Brian joins the team at Joinerysoft with 35 years of software
engineering experience at all
levels in both the military and
commercial sectors.
Since joining at the beginning
of July he has already implemented new testing procedures
that will ensure the upcoming JMS
release will be as error free as
possible.
His main focus is to improve the

overall development environment
and methodologies to ensure the
final elements of JMS 4 and PRO
are completed as efficiently as
possible.
Asked recently how things were
going he stated: “It’s great to work
with such an experienced and capable team who are dedicated to
delivering the next generation of
JMS capability.”
Joinerysoft
Tel 01608 643302
Email
enquiries@joinerysoft.com
www.joinerysoft.com

New trade account manager at SCM
SCM Group UK is pleased to announce the appointment of Chris Jackson as its new
Trade Account Manager for the SCM and Minimax ranges of Classical Woodworking
Machinery, covering the UK and Ireland.
Gabriele De Col, SCM Group UK’s managing director, comments: “Classical woodworking
machinery is traditionally a very important sector in the wide range of machinery we supply
into the market from the SCM Group. Chris will assist me in supporting our Distributor Network and he has a vast experience and knowledge of classical machinery, especially the Minimax range.”
Chris Jackson started at SCM UK in 2002 in the Spares Department, progressing into the
Sales and Commercial departments. He has recently been covering an area in the Home
Counties promoting and selling SCM and Minimax machines and supporting all the SCM Distributors with any technical queries.
On his new position, Chris comments: “I hope to provide the SCM Distributors with excellent service and back up with any technical questions that need answering and providing
the latest news on technological innovations that SCM are continually developing on their
classical machine ranges, ensuring that SCM is always at the forefront in the promotion and
supply of machinery to the increasingly competitive market.”
SCM Group (UK) Ltd
Tel 0115 977 0044 G Email scmgroupuk@scmgroup.com G www.scmgroup-uk.com

Mirka expands internal sales team
TWO new internal sales development appointments have been made by Mirka UK, expanding its
distribution sales, customer service and account management team further to support its core
business sectors: automotive refinishing, wood production, decoration, paint and trade, and OEM.
Gordon Macrae has 25 years’ experience in customer services, account management and sales
roles in industrial sales. His proven expertise in customer relationship building and business development will add value to service to customers.
Marian Scott has been a successful sales executive
in the paper industry for 20 years, with considerable
experience in business development and customer
liaison. Her strong communication skills and targetdriven approach will ensure customers are proactively supported.
Craig Daycock, managing director of Mirka UK,
says: “Internal sales development and support for our
distribution partners is very important for business
relationships and sales growth, and I’m confident
Gordon and Marian will enhance our expanding sales
team with their knowledge, industry experience and
skills base.”
Mirka (UK) Ltd G Tel 01908 375533
Email sales.uk@mirka.com G www.mirka.com
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