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Since purchasing

Joinerysoft’s Joinery
Management Software in
January this year, joiner
Andrew Miller has found
unexpected benefits to his
business which he wished he
had known about sooner.
Looking at purchasing the
software initially during the
middle of the recession
Andrew now suggests, “Had
we bought the software
earlier we would have had
more retained profit and
would have been in a
different situation during the
recession!”
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